Planning Your Exit from Business Qwnership
An Exclusive Seminav lov
PBusiness Qumnens and theiv HAdvisors

Whether you want to sell your business in six months or six years, the proper strategies
heed formulated and executed. This factual and hard-hitting four hours will give you the
information you need for a successful exit.

Structure your business for a successful exit
Improve the Bottom Line Profite until you sell
Successfully sell your business

Deal with Confidentiality Issues

Receive Maximum Value for your Business
How to sell to family or key employees

Avoid Tax and Legal Pitfalls in the process

SPEAKERS:

Chris Curtin, Bankers Advocate www.bankersadv.com

Tim Myers, Seaside National Bank www.seasidebank.com

Frank Mock, l.owndes, Drosdick, Doster, www.lowndes-law.com
Kantor & Reed, F.A.

Joe Zitzka, Lowndes, Drosdick, Doster, www.lowndes-law.com
Kantor & Reed, F.A.

Date/Time: Thursday, April 29, 2010
&:00 am to 11:00 am

LOCATION: Lowndes

The Lowndes Conference Center* DTOSd]-C
Lowndes, Drosdick, Doster, Kantor & Reed, P.A. D()Ste]j‘
215 North Eocla Drive Kantor

Orlando, Florida 32801 Reed. PA.
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Course Material and Breakfast Included

RSVP to
maria.morona@lowndes-law.com
* Directions and parking below or call 407-418-6620

by April 22, 2010




